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1. Outline of FY14

(Note) YY/M denotes the year and month of the accounting period-end.
(e) denotes the forecast for the previous period. (Jan. 2015)
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Outline of FY14 (Highlights)

FY14 Results

Sales

Operating
Income
Ordinary
Income
Net
Income

Net Income

Cash Dividend
per Share
ROE

Hitachi High-Tech

6,375
441
422
281

204.52 yen

45.00 yen

9.8%
249

YoY

—16  —0%
+137 +45%
+111  +36%
+101  +56%

+73.41 yen

+15.00 yen

+2.8%
+133

HITACHI

Inspire the Next

(100 million yen)

et Rato

—75 —1%
+31 +8%
+27 +7%
+17 +7%
+12.57 yen
+0.00 yen
+0.6%

+99

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved.
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HITACHI

Outline of FY 14 (Sales and Operating Income by Segment) Inspire the Next

(100 million yen) 14/3

Operatin Operatin Operatin |
Sales P 9 Sales P 9 SEIEE P 9 5
Income Income Income Sales
Income

15/3(e)

15/3 Deviations

IE'e"té‘;Z't‘;ﬁi““ 1,173 1268 180 1245 172 +6% —16%
IF‘”e;yz‘:g;‘:;"gy 172 =72 99 -4 100 -7 —42% _—%
(+6.6Ybn)

eme 1504 181 1630 226 1641 250 +9% +38%
I'”"éiii:‘lni” 933 6 841 3 849 1 —9% —82%
IAdvaf;,i‘;‘;’,J,zfs“S”‘a' 2670 22 2643 25 2589 22 —3% +0%
Tt 6391 304 6450 410 6375 441 —0% +45%

Note: (e) denotes the forecast for the previous period (Jan. 2015).
Elimination such as subtractions in intersegment transactions, etc., are included in the totals.

Hitachi High-Tech
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Outline of FY 14 (Explanation of Deviations) ]rI;II)I;I;%(e:II\I-eI)!f

vs. FY13 Results

Sales (639.1Ybn  — 637.5Ybn -1.6Ybn)

Science & Medical Increased 13.8Ybn due to higher clinical analyzer sales in
Systems: emerging markets and combined sales for the U.S. market

B Industrial & IT Decreased 8.5Ybn due primarily to lower sales of mobile
Systems: phones to the U.S. customers

M Advanced Industrial Decreased 8.2Ybn due to lower sales of electronic
Products components and materials

Operating Income (30.4Ybn — 44.1Ybn +13.7Ybn)

Science & Medical Increased 6.9Ybn due to substantially the same reasons as
Systems: sales

Fine Technology Increased 6.6Ybn due to the effect of business restructuring
Systems:

H’ taCh' ngh'TeCh Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 6



Outline of FY14 (Factors behind Change YoY: Operating Income) 1l TACHII

(100 million yen)

500 -

250 -

304

14/3

Hitachi High-Tech

Inspire the Next

Sales expansion,

_ lower costs, etc
Foreign exchange

impact + 45+ 441
_ Business
_ Strategic restructuring +55
investment
for growth +85
—48

*Includes a +4.1Ybn impact of the Smart Transformation Project

15/3

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 7



HITACHI

Outline of FY 14 (Balance Sheet in Summary) Inspire the Next
As of end of March 2015 (100 million yen) /
Current Assets 4,197 | +427 | Current Liabilities 1,888 | +179
Cash & Deposits/Deposit to
Hitachi Group Cash Management 1 '542 +195 Notes & Accounts Payable 1 ,221 +164
Fund
Notes & Accounts Receivable 1,383 +32 Others 667 +15
Inventories 897 + 145 | Fixed Liabilities 455 —56
Reti tand
Others 375 +54 b:nlﬁi?;en and severance 437 —56
Fixed Assets 1,169 —10 Others 17 —1
Tangible Fixed Assets 752 +1 | Net Assets 3,023 +294
Intangible Fixed Assets 126 —4 Shareholder Capital 2,994 +226
Investments & Other Assets 292 —6 égf:g:glha;ﬁgi\% rl]:ct,ome (Loss) 23 +66
Minority Interests o +1

Total Liabilities &
Shareholder Equity

Total Assets +417

-Shareholder Equity per Share: 2,193.48 yen (YoY +212.48 yen)

H’ taCh' H’gM@Ch Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 8



Outline of FY14 (Cash Flow Statement in Summary)

(100 million yen)

HITACHI

Hitachi High-Tech

Cash Flow from Operating Activities 345 | Cash Flow from Financing Activities —55
I'\;‘;Zr:tey ?niz)r;estlzcome Taxes and +401 Dividends Paid —55
Depreciation and Amortization +108 Others —0
Working Fund +11 | Effect of Exchange Rate Changes +15
Income Taxes Paid —124
Others —51

Cash Flow from Investing Activities —95
from SaleslPurchase of Seauies | 9| | Cashand Cash Equivalents
ot el o117 _131| | [ Ao segmingorvear | 1,336
Others +27 Net Increase (Decrease) +210

Free Cash Flow 249 At the End of Term 1,546

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved.
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2. Management Policy
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Vision and Management Strategy IEJI‘%?]I\T!!&

Long-term Management Strategy for 2020: CS11 (Corporate Strategy 2011)

SELEELAT N  Becoming a Global Top in high-tech solutions

Leading the way for our customers’ future
as a fast-moving creator of cutting-edge business

Strategy Statement

Mission

“To Turn Our Customers into Fast-moving, Cuttin

H’ taCh' H’gM@Ch Copyright©2015 Hitachi High-Technologies Corporation All Rights Reserved. 11



Business Domains IEJI‘??EI\T!!&

Cutting-edge and frontline o .00y INVESt intensively in
Global customers and markets and Healthcare g top priority field

B Expand existing businesses and actively

Biotechnology Advanced : .
and Healthcare TrElEire] SsETe de\./elolp new flelf:ls and new buglnesges |
In vitro diagnostics, Biotechnology, Life sciences informatics
Social and Industrial Socialand  Strengthen as the Company’s
Infrastructure Industrial

Infrastructure  COI'€ COMpetence

B Make further use of infrastructure solutions

Scientific systems and trading business underpinning industry
and society at large, social infrastructure business, narrowly

-

Provide hlg h-tech solutions defined as renewable energy and certain other fields
Core competence Advanced | Enhance profitability
Business creation expertise Industrial — through selection and
Systems )
Global sales and Technolo]?y development, concentration
Procurement capabilities fant actunng_gpd B S iali i ttina-ed i d i
service capabilities pecialize In cutting-eage, growing domains
(Trading Functions) (Manufacturing Functions) Focus on: Semiconductor Metrology and Inspection Equipment,

Process Equipment
Withdraw from: Chip mounter, Bonder

H’ taCh' ngh'TECh Copyright©2015 Hitachi High-Technologies Corporation All Rights Reserved. 12



Management Policy HITACHI

Inspire the Next

Strengthen business portfoli

I.

Accelerate global growth strategi

2.

Strengthen business creati

3.

}ff

“Challenge to Change”

Operate autonomous and decentralized organizations predicated on
prioritizing the best interests of the entire Group

Develop highly specialized solutions businesses that respond in detail
to individual customer needs

H’ taCh' H’gM@Ch Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 13



Hitachi High-’ech HITACHI

Inspire the Next

3. FY15 Outlook

*Hitachi High-Technologies Corporation (Hitachi High-Tech) will voluntarily adopt International Financial
Reporting Standards (IFRS) to the presentation of the financial statements in its annual securities report
for the year ended March 31, 2015 (FY14). Therefore, Hitachi High-Tech has made the forecast for the
year ending March 31, 2016 (FY15) based on IFRS and some of the content was changed from previous
disclosures.

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 14



FY15 Outlook (Highlights) ]rI;I])I;I;%?lI\I-eI)!i

(100 million yen)

FY15 Outlook FY14 Results
<IFRS> <IFRS> (estimate)-1

Revenue 6,770 6,380 +390 +6%
Income before 0
Income Tax 460 430 +30 +7%
Net 0
Income 344 300 +44 +15%
EBIT- 458 425 +33 +8%

Net |
250.12 yen 218.13 yen +31.99 yen
Cash Dividend
55.00 yen 45.00 yen +10.00 yen
10.5% 10.5% +0%

160 250 —90

Note: FX rate estimate: 1USD=115 yen, 1EUR=130 yen
*1 IFRS estimate based on FY14 results (Japan GAAP)
*2 EBIT (Earnings before interest and taxes): Earnings after the subtraction of interest income and interest expense from income before income tax.

H’ taCh' H’gM@Ch Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 15



FY15 Outlook HITACHI

(Revenue and Income before Income Tax by Segment) Inspire the Next
(100 million yen) FY15 Outlook <IFRS>
Income Tax

I Sl 1,138 195

| S ecnaor 16 4

g;;igcrfs& Medical 1.681 233

| coszrae ;

I é(rj(;/;:;zd Industrial 2 960 39

Total 6,770 460

Note: Elimination such as subtractions in intersegment transactions, etc., are included in the totals.

H’ taCh' H’gM@Ch Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 1 G
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4, Business Strategy by Segment

Note: YY/M denotes the year and month of the accounting period-end.
(e) denotes the forecast for the present period.

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 17



Business Strategy (Electronic Device Systems) @ ],I,-SIJ;I;%EII\,_!,!{

Business Environment

" FY14 saw high growth in ASSP, DRAM and NAND due to strong growth in mobile devices (smartphones
and tablets) and SSD. Meanwhile, the front-end equipment market remained about the same as the
previous year.

I Capital investment in logic and memory chips for primarily mobile devices is projected to remain strong in
FY15. However, this trend is overshadowed in part by uncertainties regarding the timing of investment by
some customers.

" In the cutting-edge device market, new business opportunities are foreseen in response to new needs
generated by the application of three-dimensional structures and new materials.

Vision and Basic Strategy

1. Vision
Work in collaboration with customers to pursue and create
new value in cutting-edge industrial fields

2. Basic Strategy
(1) Supply globally leading products by enhancing core technologies
*Maintain and increase market share by developing and launching
new equipment with top performance specifications

(2) Advance into new business fields by creating new value
*Win orders in new processes by strengthening products responding
to new customer needs
(Metrologysystems and etching systems for 3D-NAND and ashing systems ) HS-9050 ashing system

(3) Expand service and system solution businesses

H’ taCh' H’gM@Ch Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 18



Business Strategy (Electronic Device Systems) @ HITACHI

Inspire the Next

(100 million yen) " Maximize value to customers by providing solutions to the
application of multiple exposure, three-dimensional
2:3;;;; %QUip -I-YO7Y;/ structures, and new materials
1,400 ' 0 = Strengthen the new product lineup 1 ""'L":;.-'
1,245 based on existing platforms _ ’ 1-; .L'f’i
1138 *Expand and enhance applications in i 0
186 ’ metrology and inspection | - 4 ,
:\r/lnggcl:?i%ﬁ& The 9000 series etching platform AL A

E1a 613= +20% Equip.

I Strengthen capabilities for responding to customers by
700 expanding and enhancing R&D bases around the world
*Development in close contact with
customers at overseas engineering
Process sites (U.S. and Taiwan)
—4% Equip. *Take the lead in developing
046 922~ next-generation products by
building secure environments

0 . | | for working together with customers MIC Naka
. ; *1
15/3  16/3(e) (New laboratory: Establishment of MIC Naka™)
éﬁg IFRS " Expand the service business by enhancing service quality

and promoting CIP™
*1 MIC Naka: Metrology and Inspection Center Naka

- R —— *2 CIP: Continued Improvement Plan
Hitachi High-Tech )

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 19
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Business Strategy (Fine Technology Systems) ],I,_SIJ,I_‘%,?]!,-!,!%

Vision and Basic Strategy

1. Expand business in growth fields related to social infrastructure inspection and industrial infrastructure
2. Add higher value to the business by strengthening core competences (optical-sensoring, image processing

technology, etc.)
3. Expand the service business (provide added value in Big Data analysis, etc.)

o

(100 million yen) YoY " Social infrastructure inspection business =
+60% -Railway inspection
200 Expand sales of railway inspection
equipment mounted in operating rolling
161 stock, expand and enhance the product

ImGUp’ expand business overseas East-1, electric and track inspection train

*Inspection of power transmission lines, for shinkansen
(Source: JR East Japan Railway Company )

roads, and bridges
Cultivate business in social infrastructure inspection where needs are

foreseen to grow

Industrial
+76% Infrastructure

100 | 117=

" Industrial infrastructure business

66 :
Social *Expand business in automotive facilities
Infrastructure  «Provide automated facilities with high added value by advancing into

11 - +30% Inspection robotics technology application, analysis and inspection technology,
34 and other fields

0 1
15/3 16/3(6) I Services business | . . .
Develop post-sales businesses by making proposals for improving

Japan IFRS
GAAP productivity and quality
Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved.  2()
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Business Strategy (Science & Medical Systems) HITACHI
(SCientifiC Systems) @ Inspire the Next

Business Environment

Electron microscopes
In addition to the need for ultra-high resolution imaging, demand for high-precision prior sample processing and high sensitivity analysis
electron microscopes has grown in cutting-edge fields including the environment and new energy, new materials, and life sciences
Scientific instruments

Demand for high-precision and high-throughput dedicated machines have grown for analyzing samples in cutting-edge fields including
the environment and new energy, new materials, and life sciences

Vision and Basic Strategy

1. Become a global leader in the electron microscope business T

*Enhance the product lineup analytical performance

. and superb operabilit:
*Broaden the scope of sales to the environment and new energy, perb op Y
new materials, and life sciences fields where the market customer N . .
. Lineup enhancement:
base is larger SU5000 schottky field emission
scanning electron microscope .

2. Become a maijor global player in scientific instruments

*Enhance the product lineup of scientific instruments for the analysis :-

of inorganic and organic compounds Identifies the cause

@E of ultra-fine metal

= Strengthen development and broaden the scope of sales of , - particle contaminants
dedicated machines reflecting customer needs " 7 r] Development example of dedicated
*Expand overseas sales by enhancing global marketing capabilities machines: EA8000 X-ray particle
contaminant analyzer for lithium-
ion batteries

H’ taCh' H’gM@Ch Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 21



Business Strategy (Science & Medical Systems) HITACHI

(Scientific Systems) @ Inspire the Next

(100 million yen) Electron microscopes

Yoy Continually develop strategic new products for

introduction and sales expansion in the volume zone
700 <<New products launched in FY14>>
601 (1) SU5000, schottky field emission scanning electron microscope
551 (2) NX2000, composite instrument (triple-beam) FIB-SEM
Scientific (3) TM3030Plus tabletop microscope
+7% Instr.

265 —

248 .

Scientific instruments

350 [ e Expand sales in the life sciences
field with the launch of a new model
Electron of mass spectrometer detector

+1 1 % Microscopes for IIqUId Chromatograph Chromaster® 5610 MS Detector

High performance liquid chromatograph

304  336=
Further cultivate the environment

and new energy field by expanding sales of metal particle
contamination inspection equipment for lithium-ion batteries

0 I I
and fuel cells
15/3 16/3(e)
Japan IFRS Enhance global marketing capabilities and utilize sales
GAAP networks to expand sales worldwide
Hi taChi High'TECh Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 22



Business Strategy (Science & Medical Systems) IHITA%CI!:"%
(Biotechnology & Medical Products) @ nspire the Nex

Business Environment

Clinical chemistry & immunodiagnostic analyzer market

Europe: The replacement cycle for diagnostic equipment has lengthened since the debt crisis in southern Europe
us. :

The enactment of medical insurance system reforms has caused the number of tests to increase, but the impact on diagnostic
equipment demand has been limited

China :

Growth is being driven, the government’s preferential treatment of domestically manufactured diagnostic equipment has raised
concerns of a possible decline in imports

New business fields

Growth is foreseen in companion diagnostics and other genetic testing markets

Vision and Basic Strategy

1. Clinical chemistry and immunodiagnostic

M The In Vitro Diagnostics Market in 2013
(Million USD)
analyzer market
{ =\
Promote systems solutions businesses by 16,000 mFocus market
combining new automated clinical laboratory || 13.905 Immunadiagnostics and clinical chemistry testing
testing systems with modular clinical chemistry UNawl) aniering Market
analyzer Genetic and bacterial testing
. . . 8,000 7.725 |
2. Advancement into the bacterial and genetic
testing market - \
2,445 2,700 | 2.840
*Promote and strengthen the development of 1,200 SRt
innovative technologies and products o . i
. Form SCB* W|th reagent Companies W|th Immunalagy Ehmc?I Bacteriology Genetics Hematology  Blood coagulation Flow cytometry
\_ chemistry )
a strong global presence 7

*SCB: System Collaboration Business

Hitachi High-Tech

*Company estimates based on data from Kalorama Information

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved.
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Business Strategy (Science & Medical Systems) IHITA%CI!:"{
(Biotechnology & Medical Products) @ nspire the Nex

-]
Concrete Initiatives in FY15

(100 million yen) Capture the market with automated clinical laboratory
testing systems

—1% Globally expand expertise in raising clinical testing efficiency
1,200 "'1"6'9'6 """ 1 "656" Eiotc(jechtnology and engineering capabilities nurtured for over 20 years
’ +59% Ottors -Promote combine sales of medium to large-scale automated
clinical analyzers by introducing the cobas8100 automated

clinical laboratory testing sysytem to the U.S. market

= Strengthen solutions proposal capabilities of personnel in
charge of product design and development in China and
expedite product development feedback on market needs

600 - - Medical

—0
2% Products cobasB100
Automated clinical laboratory

testing system

Strengthen technology and product development in
bacterial and genetic testing

0 ‘ ' *Launch sales in Japan of rapid bacterial testing systems
15/3 16/3(e) made by Nanosphere, Inc. of the U.S.
Japan IFRS *Develop fully automated pre-test processing and analytical
GAAP systems (for multiplying and testing genetic material)
*Develop next-generation DNA sequencers targeting the genetic
testing market

H’ taCh' ngh'TECh Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 24




Business Strategy (Industrial & IT Systems) HITACHI

Inspire the Next

Vision and Basic Strategy

1. Vision: Become a one and only solution provider in the industrial and IT fields
2. Basic Policy: Enhance customer satisfaction (CS) based on “high degrees of specialization,”

“creation of new value,

(100 million yen)

strong relationships of trust,” and “collaboration with the Hitachi Group”

B Expand sales of automotive manufacturing
equipment, devices and components

1,000 ------------------

IcT M Develop new products in industrial instruments
—14% Solutions and control systems

B Expand sales of solar photovoltaic system EPC* projects,

500 F-- and related components and materials

Industrial B Expand solutions business in
+13% Solutions the Internet of Things (loT) field

-t

B Promote globalization

EDR-N8
15/3 16/3(e) Differential Pressure Transmitter

Japan IFRS o _
GAAP *EPC: Engineering, Procurement and Construction

H’ taCh' H’gM@Ch Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 25




Business Strategy (Advanced Industrial Products) HITACHI

Vision and Basic Strategy

1. Vision: Become a specialized trading company with strengths in industrial materials across the global field
2. Basic policy: Establish and develop (1)marketing in close contact with customers, (2)business investment
strategies, and (3)supply chain solutions(SCS)

(100 million yen) (4.363) YoY

B Establish a highly profitable business platform by focusing
Fine Chemicals, on businesses with high added value

3,000 ((3,436)—"
2’589 340 - —4% Others
. Automobile/Transportation C&M: Sensors, turbocharger components
355 _3(y El&elﬁron'c Electronic C&M: Smartphone components and materials
982 — 2
1008 Automobile/ B Promote business investment strategies
' T rtati
1,00 — - 560 = +25% cam Expand business by investing in the automotive components
B and optical telecommunications fields (ASEAN, Brazil,
446 _ Mexico, etc.)
o Industrial
1,079 = +38% cam B Enhance added value by building a value chain from
179 materials to functional components
0 | o _ M Develop a SCS business globally by leveraging trading
] % § 1 (?F/ F(:ée) " Fgures In parenthesis are company functions including logistics and finance
GAAP

include net transaction amounts

H’taCh' H’thECh ** C&M: Component & Material Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 26



Management Policy HITACHI

Inspire the Next

Strengthen business portfoli

I.

Accelerate global growth strategi

2.

Strengthen business creati

3.

}ff

“Challenge to Change”

Operate autonomous and decentralized organizations predicated on
prioritizing the best interests of the entire Group

Develop highly specialized solutions businesses that respond in detail
to individual customer needs

H’ taCh' H’gM@Ch Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 27
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5. Reference

Note: YY/M denotes the year and month of the accounting period-end.
(e) denotes the forecast for the present period.

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 28



Market Trend and Changes in Orders Received HITACHI
(Electronic Device Systems) Inspire the Next

Semiconductor Manufacturing Equipment Market : :
Changes in Orders Received
(100 million USD) (100 million yen) YoY
Previous Forecast @ (Excludes Back-end

400
0
@ Qﬁ@@ —15/31107 —16/31129
M 800 ||
Previous
Forecast
200 -
v 569 570
42
Back-end -
0 L O oo @ |
15/3 16/3(e) 17/3(e) 400
Source: Gartner (Apr. 2015) / Company’s estimation
Previous forecast is based on published values for 2Q/Oct. 2014.
Front-end -
Sales Ratio by Fields (Front-end Equip.)

DRAM  NAND Logic MPU Foundry Others

15/3
16/3(e) 0

ol% 56% 10'0% 14/1H 14/2H 15/1H(e) 15/2H(e)

Hi taChi HigM@Ch Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 29



Capital Expenditure/ Depreciation Costs/ R&D / HITACHI
SaleS by Reg|0n Inspire the Next

mCapital Expenditures/Depreciation Costs/R&D (100 million yen)

14/3 15/3 YoY 16./3(e)
189 145 —23% 129

Capital Expenditure —-11%

94 108 +15% 118 +9%

R&D 211 201 —5% 226 +12%

Note: Capital expenditure is based on acquisition base

mSales by Region (100 million yen)

Japan A'r\lncér:it:;a Europe Mainland Other Total
China

Sales 2,667 854 780 | 2,000 850 89| 6,391
14/3

Ratio 42% 14% 12% 31% 13% 1% 100%

Sales 2,632 650 977 | 2,054 824 62| 6,375
15/3

Ratio 41% 10% 16% 32% 13% 1% 100%

H’ taChl H’gh']@Ch Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved.  3()



Changes in Quarterly Results

HITACHI

Inspire the Next

(100 million yen)

Sal
Electronic Device Systems =
Operating Income 81 28 31 32
Sales 12 23 14 50
Fine Technology Systems
Operating Income —6 —4 —4 7
S Sales 388 413 396 444
2 Operating Income 63 61 62 64
O
3 _ Sales 174 213 184 278
o Industrial & IT Systems
5 Operating Income -9 6 —4 9
@
3 . Sales 644 647 651 646
o Advanced Industrial Products — . — —
CBD Operating Income (o) 4 / o
Sales —14 —-12 -9 —14
Others & Elimination/Corporate
Operating Income —1 —7 8 3
Sales 1 ,550 1 ,584 1 ,496 1 ,745
Total Operating Income 135 88 99 120
Ordinary Income 134 82 93 113
Net Income 92 59 58 72

Hitachi High-Tech

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved.

31




HITACHI

Sales Change in Main Business Inspire the Next
(100 million yen) FY14/Q1 FY14/Q2 FY14/Q3 FY14/Q4
Electronic Device Systems
Process Equipment
Metrology & Inspection Equipment
Back-end & Assembly Equipment
Fine Technology Systems
Social Infrastructure Inspection
Industrial Infrastructure
388 413 396 444
45 93 65 99
46 64 52 86
261 222 252 230
36 34 27 29
174 213 184 278
Industrial Solutions 71 130 108 190
ICT Solutions 102 83 76 88
Advanced Industrial Products 644 647 651 646
Industrial C&M 191 193 197 197
Automobile/Transportation C&M 103 109 118 116
Electronic C&M 260 248 251 250
Fine Chemicals, Others 90 97 85 84

H’ taChl H’gh']@Ch Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved. 32
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Notes on the data
1. All financial statement summaries and results predictions included in this presentation are on a consolidated basis unless otherwise stated.

Numerical data is rounded off to the nearest 100 million yen.
2. Inits disclosures, Hitachi High-Technologies may make statements that constitute forward-looking statements that reflect management's views with

respect to certain future events and financial performance at the time of disclosure. Such statements are based on information available at the time
of disclosure and may differ from actual results due to various external factors, both direct and indirect. In the event of a major discrepancy with the
items disclosed, the Company will disclose on a case-by-case basis based on the law and/or the timely disclosure rules and regulations of the stock

exchanges on which the Company is listed.

The information included in this material is for reference when investing, and not a canvass to invest. Brand selection and the final decision is at your
own judgment.

Copyright ©2015 Hitachi High-Technologies Corporation All Rights Reserved.
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FY14 Financial Results

For further information
Yoshito Yokoi
General Manager

CSR & Corporate Communications Depit.
CSR Div.

TEL:+81-3-3504-5138 FAX:+81-3-3504-5943
E-mail: yoshito.yokoi.yp@hitachi-hightech.com

Creative Minds. Innovative Solutions.
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